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Current traction

SAVANT Al — Al contact center on voice, WhatsApp and email that resolves (not just answers) mobile
carriers' customer requests.

Status

Product in production with paying customers. One client group (INXEL) with 3 brands live.

Metrics
Indicator Value Source
Brands in production 3 (inXel, Jamachulel, XAP) Team / dashboard
Channels Voice, WhatsApp, email, SMS Code and dashboard
Recurring revenue (with KYC) ~US$3,200/month Menteia team
Time in operation ~4—6 months Team / deployment dates
Al containment (last 30 days) 63% Public dashboard savant.ai, 27-Oct-2026
Calls handled by Al (30 days) 430 (665 minutes of conversation) Public dashboard savant.ai, 27-Oct-2026

Customers and pilots

« INXEL group: brands inXel, Jamachulel and XAP (Por Amor a Puebla Conecta). Can be named as
references.

Milestones achieved
* Jun-2026: first flows in production.
e Jul-2026: recurring invoicing.

e Sep-Oct 2026: multi-brand dashboard, auto-tickets, log export and billing module.

Evidence available for due diligence
« |ssued invoices (series MEN-2026).
e Dashboard with per-brand analytics.

¢ Internal cost and valuation document.



To be documented before pitching

« Pull from the dashboard: WhatsApp conversations/month, 48 h FCR and estimated savings vs call center
(containment and calls already published).

» Separate SAVANT revenue from KYC revenue (currently reported together).

» Reference letter from the INXEL group.

« Unify the brand (SAVANT Al / Cerebro-VAIl / essavant.com).



